PeaHnMauums
YCHYBLLUUX
KITMEHTOB.

[lepnsaeB UNropb



Cepua BebnHapos.
HeckonbkKo NPOOHbLIX.

CeHTAabpb - HA NOCTOAHHOW OCHOBE.



[IpocToe - > Cno>xHoe

Teopwma - > [lpakTuka



~ 30 MUHYT



[loueMy yCHyBLLWE K/TUEHTHI

BaLLK NOTePAHHbIE AEHBLIN?



[1yTb KNMeHTa:

1. [lpnBneknu B MarasvH
2. Coenanu npogaxxy/ycnyry
3. ...



[1yTb KNMeHTa:

0. Pexknama

1. NpnBneknu B MarasvH

2. Coenanu npoaa)ky/ycnyry
3. KoHeL,



3auem
peaHUMMpoOBaTb
KNUeHToB?



[MpepcTtaBbTE, CKOILKO TEPAETE €>XXKEerogHou
BbIpYyYKU He paboTaa co cBoen 6a3on.



10 000 knneHToB
3 000 nepecTtanu nokynaTtb
LTV 3aroag 2 000P

[loTepa 6 000 000 2/rogn.



PeaHnMmauma 30%

+1 800 O00F



[lToCcTOAHHDbIE

CaMbl€ BbITOAHbIE N JTIOAJIbHbIE



[lokynatoT Ha 15-40% yaLle HOBNYKOB.
CpeaHunun yek Bbie Ha 15-20% .

Yalle peKoMeHAYIOT ApPY3bAM
(NPS Ha 30% BblILLE).



[loBepAtoT BaM.
3HaKOMbl C aCCOPTUMEHTOM.

YaauHbIv ONbIT MOKYMNOK/YCyT.



PeaHnMauua - BbiIroaHbIN
KaHan pocTta npunobbinu.



LllaHCcbl BO3BpaTa nagatoT
C Ka>XabiM AHEM.

PyuyHble MeTOoAbl He paboTaloT
HY>XHa aBTOMaTn3aLmna TPUrrepos.



Puck notepaTb KAMeHTa HaBcerpa:

Yepe3 90 aHeun 6e3 KOHTaKTa
LLIaHC BO3BpaTa nagaet Ao 5-10%.

Yepes3 6 MecaueB — 1-2%.

> [leucmBoBamsp HYy>kKHO cpa3y!



ABTOMaTM3aUUnNA S3KOHOMMUT:

1 coTpypaHUK TpaTUT = 20 yacoB/MecHL, Ha
PYYHbIE paCChbI/IKW.

boHycllntoc nenaet ato 6ecnnatHo 3a 0 MUHYT.

CTpaTterma - a He pyTUHe.



CermMeHTaums

RFM-aHanus



Recency (0aBHOCTD)
Kak gaBHO YesiloBeK NoKynan

[lpumMep:

- Buepa

- 30 aHen Ha3an
- 90+ gHeun



Frequency (YacTtoTa)
Kak yacto nokynaroT

- Kaxkgyro Hepgento
- E>xeMeca4Ho
- OgHa nokynka u Bce



Monetary (cyMMa NOKynok)
CKONbKoO TpaTuT?

->10 000 P/Mec
-5000-10000°F
-<1000P



KnoJyeBble cerMeHTbl
AnA peaHnMauunmn



OaHoKpaTHble

Caenan 1 nokynky v Ucyes.



Cnawme

[TocnegHAada nokynka 90 ogHen Ha3aa Ha
10000#2.



Yxopawime

He nokynan 60 gHeW, HO paHbLUe TpaTua 8
000L/mMmec.

Kak peaHnmupoBartb: "Ckyyaem! BepHuTech 3a nepcoHanbHbIM NogapkoMm".



[lepcneKkTuBHbLIE:

[lpbumep: Nokynan 30 aHen Ha3ap 2 pa3a, Yek
4 000P.



Ce30HHbIe cnawme.

Kputepum:

- [Mokynanun ToNbko ce30HHbIE TOBApbl (HOBOrogHmne Habopbl, cTponMaTepuarnsi
NeToMm).

- Beicoknm cpegHunm yex.

Crtparerus:
- AKTBauUua 3a 2-3 Hegenu 0o ce30Ha:

"Ce30H BapeHbAa ckopo! Kynu KpbiLKy co ckuakon 15%"
"[OTOBbLTECDH K PEMOHTY: OPOHb CTPpOUMaTepUanoB + becnnaTHaa JOCTaBKa«



brog>KeTHble NoKynaTenu

Kputepumn:
CpeoHun yek <1 000P
[ToKynatoT TO/IbKO NO akUuMAM

CrtpaTterus:
Oddepbl C HU3KMM NOPOroM Bxoaa:
"2 ToBapa no ueHe 1 Ha kaTteroputo "CpeacTtBa a4

y6OpKMIIII



[MoTepa npubbiain oT HeweneBbIX akKLUUn!

be3 RFM VIP-knunenty ckngky 2%,
HOBUYKY — CKMNAKY Ha TFOKCOBbIN MOaapok.

CermMeHrtauma — ocHoBa peaHnMaLunmn.



Konuvdecteo 2aka3oe

=16

4-8

EBIFPY3WTE BCE B EXCEL

32.93 %

7792 wnuenToB
227697 npopax

9.96 %

3252 knueHToB
68894 npopax

5.32 %

2094 knueHToB
36775 npopax

3.66 %

1601 knweHToR
25293 npopax

4813 %

46901 knueHToR
332800 npogax

772 cpuex 704 cpuek 699 cpuek 727 cpuex 723 cpuex

29.64 % 8.26 % 410 % 2.67 % 25.02 % 69.68 %
£713 knueHTOB 1590 knweHTOB B43 knueHToB 561 knueHTOoB 5623 knWeHTOB £B1796 npopax
204920 npopax 57101 npopax 28331 npogax 18439 npopax 173005 npopax 13330 knueHTOE
635 cpuek 631 cp.uek 627 cpuek 622 cpuyek 619 cpuek 627 cpuek
213 % 1.09 % 0.71% 0.58 % 8.99 % 13.50 %
1248 knKMeHToB 634 knueHTOoR 414 KknWeHToB 343 knueHTOoB 5431 wnuenTOB 93355 npopax
14750 npopax 7524 npopax 4914 npopax 3978 npopax 62189 npopax 8070 knwenToR
698 cpuqek 655 cpuek 645 cpuek 680 cpuex 650 cpuex 665 cpuek
0.95 % 0.48 % 0.41% 0.33% 8.24 % 10.41 %

1099 knweHTOB

571 knwenToR

483 knueHToB

377 knnenToB

10253 knuedToR

71982 npopax

6564 npopax 3345 npopax 2B24 npopax 2268 npogax 56981 npopax 12783 knneHToR
731 cpuek 87 cpuek 694 cpuyek 699 cpqek 692 cpuek 701 cpuex
0.18 % 0.11 % 0.09 % 0.07 % 3.74 % 419 %
494 knueHTOB 318 knueHTOR 238 xnueHTOB 196 knKeHTOR 10854 knueHTOR 28969 npopax
1225 npopax 785 npopax 590 npopax 484 npopax 25885 npopax 12100 knMeHTOE
805 cpuek 2 cpuex 740 cpuqek 756 cpuyek 742 cpuex 751 cpuek
0.03 % 0.02 % 0.02 % 0.02 % 213 % 2.22 %
238 knuenToB 139 knuenToB N6 knnenToB 124 knuenToR 14740 knrenToR 15357 npopax
238 npopax 139 npopax 16 npopax 124 npopax 14740 npopax 15357 knnenTos
992 cpuek 835 cpuek 7B9 cpuek 879 cpuex 914 cpuex 882 cpuek

<24 24-47 48-71 72-95 >95

OHeA ¢ MoMeHTa NocnegHein NoKynkKM




Konuvdecteo 2aka3oe

EBIFPY3WTE BCE B EXCEL

3293 %

7792 xnwenTOB
227697 npopax

9.96 %

3252 knueHToB
68894 npopax

5.32 %

2094 knueHToB
36775 npopax

3.66 %

1601 knweHToR
25293 npopax

4813 %

46901 knueHToR
332800 npogax

772 cpuex 704 cpuek 699 cpuek 727 cpuex 723 cpuex
29.64 % 8.26 % 410 % 2.67 % 25.02 % 69.68 %
16 £713 knueHTOB 1590 knweHTOB B43 knueHToB 561 knueHTOoB 5623 knWeHTOB £B1796 npopax
204920 npopax 57101 npopax 28331 npogax 18439 npopax 173005 npopax 13330 knueHTOoR
635 cpuek 631 cp.uek 627 cpuek 622 cpuyek 619 cpuek 627 cpuek
213 % 1.09 % 0.71% 0.58 % 8.99 % 13.50 %
g-15 1248 knreHToB 634 knueHTOR 414 knweHTOB 343 knueHTom 5431 knueHToR 93355 npopax
14750 npopax 7524 npopax 4914 npopax 3978 npopax 62189 npopax 8070 knwenToR
698 cpuqek 655 cpuek 645 cpuek 680 cpuex 650 cpuex 665 cpuek
0.95 % 0.48 % 0.41 % 0.33 % 8.24 % 10.41 %
4-8 1099 knueHToR 571 knwenToB 483 knreHToB 377 knuenToB 10253 knueHToB 71982 npopax
6564 npopax 3345 npopax 2B24 npopax 2268 npogax 56981 npopax 12783 knneHToR
731 cpuek 87 cpuek 694 cpuyek 699 cpqek 692 cpuek 701 cpuex
0.18 % 011 % 0.09 % 0.07 % 3.74 % 419 %
2.3 494 KNHEHTOB 318 knuenToB 238 knueHToB 196 knuenToR 10854 knueHToE 28969 npopax
1225 npopax 785 npopax 590 npopax 484 npopax 25885 npopax 12100 knueHToR
BOS cpuqek 712 cpyex 740 cpaex 756 cpyex 742 cpuek 751 cpuek
0.03 % 0.02 % 0.02 % 0.02 % 213 % 2.22 %
1 238 knveHTOE 139 KknWeHToR 116 knueHToB 124 knueHToB 14740 knueHTOR 15357 npopax
238 npopax 139 npopax 16 npopax 124 npopax 14740 npopax 15357 knnenTos
992 cpuek 835 cpuek 7B9 cpuek 879 cpuex 914 cpuex 882 cpuek
<24 24-47 48-71 72-95 >95

Avei @I HOKPATHbIE xv




Konuvdecteo 2aka3oe

=16

9-15

4-8

Cnawune

EBIFPY3WTE BCE B EXCEL

3293 %

7792 wnuenToB
227697 npopax

9.96 %

3252 knueHToB
68894 npopax

5.32 %

2094 knueHToB
36775 npopax

3.66 %

1601 knweHToR
25293 npopax

4813 %

46901 knueHToR
332800 npogax

772 cpuex 704 cpuek 699 cpuek 727 cpuex 723 cpuex

29.64 % 8.26 % 410 % 2.67 % 25.02 % 69.68 %
£713 knueHTOB 1590 knweHTOB B43 knueHToB 561 knueHTOoB 5623 knWeHTOB £B1796 npopax
204920 npopax 57101 npopax 28331 npogax 18439 npopax 173005 npopax 13330 knueHTOE
635 cpuek 631 cp.uek 627 cpuek 622 cpuyek 619 cpuek 627 cpuek
213 % 1.09 % 0.71 % 0.58 % 8.99 % 13.50 %
1248 knKMeHToB 634 knueHTOoR 414 KknWeHToB 343 knueHTOoB 5431 wnuenTOB 93355 npopax
14750 npopax 7524 npopax 4914 npopax 3978 npopax 62189 npopax 8070 knwenToR
698 cpuqek 655 cpuek 645 cpuek 680 cpuex 650 cpuex 665 cpuek
0.95 % 0.48 % 0.41% 0.33% 8.24 % 10.41 %

1099 knweHTOB

571 knwenToR

483 knueHToB

377 knnenToB

10253 knuedToR

71982 npopax

6564 npopax 3345 npopax 2B24 npopax 2268 npogax 56981 npopax 12783 knneHToR
731 cpuek 87 cpuek 694 cpuyek 699 cpqek 692 cpuek 701 cpuex
0.18 % 0.11 % 0.09 % 0.07 % 3.74 % 419 %
494 knueHTOB 318 knueHTOR 238 xnueHTOB 196 knKeHTOR 10854 knueHTOR 28969 npogax
1225 npopax 785 npopax 590 npopax 484 npopax 25885 npopax 12100 knMeHTOE
805 cpuek 2 cpuex 740 cpuqek 756 cpuyek 742 cpuex 751 cpuek
0.03 % 0.02 % 0.02 % 0.02 % 213 % 2.22 %
238 knveHTOE 139 KknWeHToR 116 knueHToB 124 knueHToB 14740 knueHTOR 15357 npopax
238 npopax 139 npopax 16 npopax 124 npopax 14740 npopax 15357 knnenTos
992 cpuek 835 cpuek 7B9 cpuek 879 cpuex 914 cpuex 882 cpuek

<24 24-47 48-71 72-95 >95

OHeA ¢ MoMeHTa NocnegHein NoKynkKM




Konuvdecteo 2aka3oe
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4-8

W

yxogawme

EBIFPY3WTE BCE B EXCEL

3293 %

7792 wnuenToB
227697 npopax

9.96 %

3252 knueHToB
68894 npopax

5.32 %

2094 knueHToB
36775 npopax

3.66 %

1601 knweHToR
25293 npopax

4813 %

46901 knueHToR
332800 npogax

772 cpuex 704 cpuek 699 cpuek 727 cpuex 723 cpuex

29.64 % 8.26 % 410 % 2.67 % 25.02 % 69.68 %
£713 knueHTOB 1590 knweHTOB B43 knueHToB 561 knueHTOoB 5623 knWeHTOB £B1796 npopax
204920 npopax 57101 npopax 28331 npogax 18439 npopax 173005 npopax 13330 knueHTOE
635 cpuek 631 cp.uek 627 cpuek 622 cpuyek 619 cpuek 627 cpuek
213 % 1.09 % 0.71 % 0.58 % 8.99 % 13.50 %
1248 knKMeHToB 634 knueHTOoR 414 KknWeHToB 343 knueHTOoB 5431 wnuenTOB 93355 npopax
14750 npopax 7524 npopax 4914 npopax 3978 npopax 62189 npopax 8070 knwenToR
698 cpuqek 655 cpuek 645 cpuek 680 cpuex 650 cpuex 665 cpuek
0.95 % 0.48 % 0.41% 0.33% 8.24 % 10.41 %

1099 knweHTOB

571 knwenToR

483 knueHToB

377 knnenToB

10253 knuedToR

71982 npopax

6564 npopax 3345 npopax 2B24 npopax 2268 npogax 56981 npopax 12783 knneHToR
731 cpuek 87 cpuek 694 cpuyek 699 cpqek 692 cpuek 701 cpuex
0.18 % 0.11 % 0.09 % 0.07 % 3.74 % 419 %
494 knueHTOB 318 knueHTOR 238 xnueHTOB 196 knKeHTOR 10854 knueHTOR 28969 npogax
1225 npopax 785 npopax 590 npopax 484 npopax 25885 npopax 12100 knMeHTOE
805 cpuek 2 cpuex 740 cpuqek 756 cpuyek 742 cpuex 751 cpuek
0.03 % 0.02 % 0.02 % 0.02 % 213 % 2.22 %
238 knveHTOE 139 KknWeHToR 116 knueHToB 124 knueHToB 14740 knueHTOR 15357 npopax
238 npopax 139 npopax 16 npopax 124 npopax 14740 npopax 15357 knnenTos
992 cpuek 835 cpuek 7B9 cpuek 879 cpuex 914 cpuex 882 cpuek

<24 24-47 48-71 72-95 >95

OHeA ¢ MoMeHTa NocnegHein NoKynkKM
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PCINEKTMBHDIC,

EBIFPY3WTE BCE B EXCEL

3293 %

7792 xnwenTOB
227697 npopax

9.96 %

3252 knueHToB
68894 npopax

5.32 %

2094 knueHToB
36775 npopax

3.66 %

1601 knweHToR
25293 npopax

4813 %

46901 knueHToR
332800 npogax

772 cpuex 704 cpuek 699 cpuek 727 cpuex 723 cpuex
29.64 % 8.26 % 410 % 2.67 % 25.02 % 69.68 %
£713 knueHTOB 1590 knweHTOB B43 knueHToB 561 knueHTOoB 5623 knWeHTOB £B1796 npopax
204920 npopax 57101 npopax 28331 npogax 18439 npopax 173005 npopax 13330 knueHTOoR
635 cpuek 631 cp.uek 627 cpuek 622 cpuyek 619 cpuek 627 cpuek
213 % 1.09 % 0.71 % 0.58 % 8.99 % 13.50 %
1248 knKMeHToB 634 knueHTOoR 414 KknWeHToB 343 knueHTOoB 5431 wnuenTOB 93355 npopax
14750 npopax 7524 npopax 4914 npopax 3978 npopax 62189 npopax 8070 knwenToR
698 cpuqek 655 cpuek 645 cpuek 680 cpuex 650 cpuex 665 cpuek
0.95 % 0.48 % 0.41% 0.33% 8.24 % 10.41 %

1099 knweHTOB

571 knwenToR

483 knueHToB

377 knnenToB

10253 knuedToR

71982 npopax

6564 npopax 3345 npopax 2B24 npopax 2268 npogax 56981 npopax 12783 knneHToR
731 cpuek 87 cpuek 694 cpuyek 699 cpqek 692 cpuek 701 cpuex
0.18 % 0.11 % 0.09 % 0.07 % 3.74 % 419 %
494 knueHTOB 318 knueHTOR 238 xnueHTOB 196 knKeHTOR 10854 knueHTOR 28969 npogax
1225 npopax 785 npopax 590 npopax 484 npopax 25885 npopax 12100 knueHToR
805 cpuek 2 cpuex 740 cpuqek 756 cpuyek 742 cpuex 751 cpuek
0.03 % 0.02 % 0.02 % 0.02 % 213 % 2.22 %
238 knveHTOE 139 KknWeHToR 116 knueHToB 124 knueHToB 14740 knueHTOR 15357 npopax
238 npopax 139 npopax 16 npopax 124 npopax 14740 npopax 15357 knnenTos
992 cpuek 835 cpuek 7B9 cpuek 879 cpuex 914 cpuex 882 cpuek

<24 24-47 48-71 72-95 >95

OHeA ¢ MoMeHTa NocnegHein NoKynkKM




HacTpouM Tpurrep
nna cerMmeHTa B J1K.



KaHanbl:

- CMC

- Push Tenerpam

- Push 9nekTpoHHble KapThl



[Touemy TI BbIroagHee?



[1lpoLue noaknUYUTL



CtonMocCTb:
SMS: 3-7 P/t (3aBMCUT OT 06BEMA).

Telegram: 1,5p. k/MecAL,
Telegram Push: becnnaTtHo 6e3 orpaHnyeHumnn.

[TpnmMep:

Paccbinika 3 000 knineHTaMm:
SMS: 15 000 - 20 0002L.
Telegram: OP.



KoHBepcuA:
bonblle 3a cYeT MHTEPAKTUBA

CcCbINKU
Menauna



[lpaBnna 1 coBeThbl
9P PeKTUBHOU
peaHMMauun KIMEHTOB



CpoK >Kn3Hun 60HYCOB:
24-72 vaca (FOMO-a¢pdekrT) (Fear Of Missing Out)
[ToueMy: KopoTknn aeanavH yBenmymBaeT CPOYHOCTD.

[Tpumep:

L4 «Bawu 500 60HycoB cropam 4yepes 72 yacal»

X «Ckupaka 15% geticmsyem mMecAy» (KOHBEPCUA HMXKE B 3
paszal).

[laHHbIE:
KoHBepcua npu cpoke 3 gHA — 11%, npun 14 gHax — 4%.



Jckanauusa opdepa (3 cTyneHn)

CxeMa gna cermeHTta «90+ aHen»:

HeHb Opdpep

20 Tlopapok npu Bo3sparte 100 6oHycoB
45 200 6oHycoB
60 500 6oHycoB

Ba>kHo:
Ecnun knneHT BepHyncsa nocne 1-ro coobLieHms
- yenoyka octaHasnmpaercs!



NepcoHannsauma No NCTOPUU NMNOKYMOK
[ToBbILLAET OTKINMK A0 4 pas.

[1paBuno:
YunTblBanTe NCTOPUIO MOKYMOK, UMA, NTOKaLUIO.

NMpumMmep pna ctponMmaTepmranos:

«Anekcen, Bbl NOKynaan Bnaroctonkun runcokaptoH! CerogHsa
cknaka 15% + 6ecnnaTtHasa pe3ka Ha AnMUTpoBke»

Owwnbka:
Maccoeada CMC BceM «Ckumnaka 10% Ha BECb rMNcoKapToH».



Tpurrepsl «npepyxopna»
Jlerue ygoep>katb, YEM BEPHYTb.

[TpnMep ona MapMenagHoro Mara3mHa:
KnneHTt He nokynan 14 gHen (06bIYHO pa3 B 7 AHEW):

«Bawa ntobumasa knybHnuHaa kKoHdeTa B nNoAapoK Npu
nokynke cerogHA!»

KoHBepcua «npeayxona» — 30% vs 4% ana «cnawimx».



He cnamMmutb!

MakcnMmyM 2-3 coobLueHus
B LiEMoYKe.



TecTnpoBaTb opPpepbil:

[1na cermeHTa "Cnawme"

A/B-TecT:
"Mopapok” vs "Ckmnaka 25%:".



KaHan:
SMS: [1o 70 cnMB0O/10B, HOMEP KOPOTKMN HanpuMmep, «Bonus».

Telegram: Vicnonb3ymnte emoji, cCbl/IkK, KAPTUHKK, Gif —
aHnMmauuto, PDF.

Push: Tonbko 1 kntoueBoe npepoxxeHue («[logapok Ao
3aBTpal»).



Tennble vs XonoaHblie
Tennblie > Push n Telegram

[locTeneHHO NnoaHMMaTb 6roa>KeT ANnA
XonoaHbIX

Push n Telegram > SMS



3apauu:
AHanNM3npoBaTb KJIMEHTCKYHO 6a3y
HacTpouTb TpUrrepobl

Hanuncatb npuBnekaTe/nbHble TEKCTHI



PewleHue:
AHannsunposaTtb — CRM MapkeTtonor
HacTpoutb — AKKayHT-MeHemKep

Hanuncartb — KonupauTep.



Hanwunte HaMm B TT - @BonusPlusSale




Bupeo B Tl kaHane.

[lponycTnnun
Cnpocutb
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	Слайд 50, Теплые vs Холодные  Теплые → Push и Telegram  Постепенно поднимать бюджет для Холодных   Push и Telegram → SMS
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